Historic,  archived  document 

Do  not  assume  content  reflects  current 
scientific  knowledge,  policies,  or  practices. 


A-79 


UNITED  STATES  DEPi\RT^lENT  OF  A&IIICULTIIRE 
Bureau  of  Agricultural  Economics  j 
Washington 


POEEI&N  NEWS  ON  APPLES 


PROBLEMS  IN  THE  SCi\M)INAVlAN  APPLE  TRADE 


Most  American  apple  shippers    are  eager  for  more  firm,  order 
"business  in  export  markets.    Norway  and  Sweden  are  the  two  European 
countries  outstanding  for  this  kind  of  "business.    Yet  from  a  con^re- 
hensive  view,  the  apple  trade  in  these  two  countries  is  in  a  more  chaotic 
state,  and  conswrption,  due  to  excessive  prices  to  the  consumer,  is  more 
unsatisfactory  than  in  any  of  the  other  importing  countries  in  Europe. 
Supplies  are  not  always  certain,  and  at  times  are  restricted. 

;\gents  who  are  representatives  in  Scandinavia  of  shippers  of 
coffee,  spices,  sugar,  flour,  meat  products,  canned,  dried  and  fresh 
fruits,  canvas  importers  for  orders  of  the  various  commodities,  and  im- 
porters redistri"bute  on  order  to  wholesale  merchants  throughout  the  two 
Kingdoms  and  in  Finland.    Since  it  requires  little  capital  to  "become  an 
agent,  the  field  is  crowded,  -  it  has  "been  said  that  there  are  more  agents 
than  importers,  -  and  at  every  Scandinavian  port  there  are  many  agencies 
each  year  clamoring  for  imerican  shipping  accounts  v^hich  they  may  repre- 
sent.    In  the  fresh  apple  trade  affiliations  are  each  year  made,  princi- 
pally "by  correspondence,  with  growers,  packers,  sales  agents,  Jo"b'bers  and 
exporters  in  America,  the  most  of  whom  are  wholly  unfamiliar  with  Scandi- 
navian demands. 

Through  competitive  order, solicitations  on  the  part  of  agents,  and 
without  any  reluctance  on  the  part  of  the  importers,  it  has  developed  that 
orders  for  autumn  delivery  are  each  year  "booked  as  early  as  June,  and 
heavy  "bookings  are  made  for  all  autumn  shipments  during  the  month  of  July. 
Notwithstanding- conditions  in  the  American-Scandinavian  apple  trade  which 
should  rule  to  the  contrary,  price  is  the  principal  factor  in  placing 
orders. 

"Qnfilled  Orders  on  Advance  Bookings 

People  in  America  who  name  the  lowest  prices  in  June  or  July  on 
Jonathans,  York  Inrperials  and  Ben  Davis  to  "be  shipped  in  Octo^ber  are  not 
often  factors  who  have  fruit  at  their  command  at  the  time  of  "booking  and 
who  depend  upon  purchases  in  the  open  market  for  filling  orders.  Some 
have  no  hesitancy  in  revoking  on  their  contract  if  the  American  apple 
market  shows  prices  too  high  when  values  are  firmly  esta"blished  in  Sep- 
tem"ber.    The  importer  who  has  "booked  his  order  for  Septem"ber  or  Octo"ber 
sailings  is  slow  to  replace  with  quick  orders  in  German  or  English  mar- 
kets, if  there  is  aiy uncertainty  a"bout  his  order  "being  filled  in  the 


A-79 


-  2  - 


United  States.    When  orders  are  not  filled,  -  and  even  in  such  a  low 
priced  year  as  this  some  of  our  shippers  have  backed  out  of  their  con- 
tracts, -  the  Scandinavian  importer  does  not  supply  his  trade,  and  sup- 
plies are  seriously  interfered  with.    The  American  operator  who  goes  in 
the  open  market  to  fill  Scandinavian  orders  has  also  caused  miich  griev- 
ance.    The  trade  wants  color,  and  in  "barreled  stock  the  presence  of  sizes 
larger  than  2|  inch  is  wholly  unsatisfactory.    Buying  "A  Grade  2^  inch 
minimum",  without  close  inspection  for  at  least  50  per  cent  color  on  var- 
ieties like  Baldwin,  Ben  Davis  or  Winesap,  and  for  a  range  of  sizes  "be- 
tween 2^  inch  and  2^  inch,  is  almost  certain  to  give  trouhle.  pre-season 
quotations  are  the  greatest  bane  in  the  Scandinavian  business.     Our  recom- 
mendation to  agents  was  to  agree  not  to  book  varieties  other  than  Graven- 
steins  and  Winter  Banana  before  August  10th  each  year. 

Re.jections 

Instancej  were  found  vrhere  some  of  the  largest  importers  in  Sweden 
had  refused  to  pay  drafts  on  orders,  even  though  they  are  supposed  to 
"take  up  documents"  before  the  parcel  of  fruit  has  been  inspected.  Gen- 
eral condition  of  former  arrivals  of  New  York  Baldwins  was  given  as  the 
reason  in  one  important  case  of  this  kind  last  year.     The  New  York  ex- 
porter sued  the  importer  in  the  Swedish  courts  and  lost  the  case.  This 
case  is  to  be  carried  further,  the  Swedish  agents  being  very  anxious  to 
make  an  example  ox  the  revoking  importer.     In  the  meantime,  many  American 
firms  have  demanded  a  letter  of  credit  to  be  placed  in  New  York  on  all 
future  orders. 

Terms  and  Credits 

While  some  agents  find  it  necessary  to  ask  their  customers  to  make 
prepayment  for  their  purchases  in  America,  other  agents  seem  to  be  able, 
through  their  shippers'  or  their  own  resources,  to  give  30  or  60  days' 
credit,  after  the  apples  reach  Scandinavian  shores-     As  most  of  the  im- 
porters have  to  extend  credit  to  their  wholesale  customers,  terms,  as 
well  as  price,  play  an  important  part  in  placing  the  business.    The  pres- 
ent time  witnesses  such  a  variability  in  terms,  -  from  prepayment  at 
shipping  point  to  60  days'  credit  after  delivery,  -  that  competition  is 
placed  in  a  very  chaotic  state  and  it  seem.s  probable  that  distribution  in 
these  quarters  is  unnecessarily  hampered  on  this  account.     There  is  no 
doubt  that  many  Scandinavian  importers  are  worthy  of  "f .o.b. ,  -  cash 
against  documents  at  point  of  delivery"  terms.    Much  depends  upon  the 
Anerican  exporter's  Scandinavian  agent  to  discriminate  between  who  are 
worthy  and  who  are  not.    i'urther  than  employing  agents  capable  of  doing 
this,  iimerican  exporters  would  do  well  to  exchange  notes  as  to  those  im- 
porters who  have  ever  been  known  to  reject  consignn^ients,  since  there  are 
some  amongst  the  Scandinavian  buyers  who  should  be  required  to  make  pre- 
payment for  each  and  every  order. 
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Inspection  Gertificates  and  the  Scandinavian  Trade 

Government  Inspection  Certificates  are  receivable  as  prina  facie 
evidence  in  the  courts  of  the  United  States,    Their  evidence  in  foreign 
co\irts  will  no  douot  oe  honored,  providing  that  proof  is  offered  to  show 
that  the  certificates  cover  the  fruit  actually  received  and  under  dispute 
in  Europe.    In  a  case  in  the  Swedish  courts.  United  States  Government 
Inspection  Certificates  were  offered,  but  the  said  certificates  referred 
only  to  certain  car  numbers  within  the  United  States.     In  the  eyes  of  the 
court  the  fruit  lost  its  identity  after  leaving  the  cars.     Since  it  is^ 
impractical) le  to  inspect  fruit  on  hoard  ship,  the  sworn  statement  of  the 
forwarding  agent  that  the  contents  of  the  stated  railroad  cars  were  trans- 
ferred to  a  certain  ship  on  a  certain  date,  would  seem  essential  in  cases 
of  dispute. 

All  oper  .tors  oaterirg  for  the  Sc.-:^jadinavian  markets  should  have 
clear  cut  specifications  on  color  and  si::es  in  all  orders.    Very  often 
"buyers  do  not  ^Jiderscand  grading  rales  and  when  ordering  ITew  York  State 
A  G-rade  Baldwins  espect  much  more  color  than  is  carriC'd  "by  all  apples 
meeting  the  requirements  of  this  grade.    Usually  tfce  Scandinavian  trade 
expects  50  per  cent  clear,  red  color.    Virginian  Ben  Davis  marked  "S^ 
inch  minimiam"  may  carry  many  3  inch  apples-    The  trade  is  ver^/"  particular 
ahout  having  no  large-sized  fruit  throughout  the  pack. 

In  requesting  Government  Inspection  the  inspector  should  he  re- 
quested to  descrihe  the  color  and  sizes.     On  consignments  of  barreled 
apples  much  dissatisfaction  wou3-d  he  avoided  hy  ha-v  ing  inspections  made 
at  shipping  point  at  the  time  of  loading  or  after  the  car  has  heen  un- 
loaded at  the  port. 

Restricted  Consimiption 

Apples  are  very  dear  for  the  Scandinavian  consumer.     In  Sweden  it 
is  assumed  that  apples  mast  sell  at  from  15^  to  20^  per  poimd  to  get  a 
good  movement-    At  thncs  of  restricted  supplies  they  sell  for  more  than 
this.    Even  dearer  prices  rule  in  Norway.     Costly  freights  and  high  im- 
port duties  feature  in  the  high  prices  asked  of  the  consumer.  However, 
we  mast  ass^'ome  that  a  fraction  of  these  prices  can  he  charged  to  trade 
practices  that  tend  to  restrict  supplies  and  that  any  improvement  in  such 
practices  will,  in  the  end,  a?j^ent  consLimption  in  these  Northern  markets. 


Edwin  Smith, 
Specialist  in  Foreign  Marketing, 


